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There were 6 closings of at least $3 million in Darien during 2010’s first quarter, compared to none a year ago.  Not surprisingly, 
this caused both the average and median price to rise sharply during this time.  The Darien market was also much more 
active than a year ago, as the number of closings rose from 21 in the first quarter of 2009 to 37, a 76% improvement.  
Homes did spend 63% longer on the market than a year ago, at an average of 182 days.

Darien
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1Q10 37 182

4Q09 50 154

3Q09 62 152

2Q09 48 113

1Q09 21 112

$1,565,888 $1,317,500

3Q09 4Q09

$1,356,642 $1,143,500

1Q10

$1,788,427 $1,400,000

1Q09

$1,349,286 $1,030,000

2Q09

$1,398,464 $1,032,500

The 106 closings in Fairfield during the first quarter represented a 63% increase from a year ago.  The median price, which 
measures the middle of the market, of $527,250 was 9% higher than during 2009’s first quarter.  The average price fell 
slightly during this time, as closings of $2 million or more accounted for just 3% of all sales, compared to 6% a year ago.

Fairfield
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1Q10 106 100

4Q09 117 103

3Q09 163 99

2Q09 115 99

1Q09 65 99

3Q09

$733,852 $589,000

4Q09

$638,757 $493,500

1Q10

$681,566 $527,250

1Q09

$706,150 $485,000

2Q09

$722,782 $619,500
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After a bottoming out a year ago, sales activity has remained brisk in Greenwich.  Closings rose 254% from just 26 in 
the first quarter of 2009, to 92 last quarter.  Much of the increased activity was in homes priced under $1 million, which 
accounted for 33% of closings, compared to 23% a year ago.  This helped bring the average price down 14% from the first 
quarter of 2009, to $2,192,981.

Greenwich
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1Q10 92 237

4Q09 110 229

3Q09 119 228

2Q09 71 232

1Q09 26 214

$2,901,894 $1,840,000

3Q09 4Q09

$2,749,107 $1,822,500

1Q10

$2,192,981 $1,331,250

1Q09

$2,544,615 $1,806,250

2Q09

$2,275,213 $1,405,000

While the average price fell 35% over the past year in New Canaan, this figure must be viewed with caution. A year ago, 
there were just 10 closings in this market, which are too few sales to produce a meaningful analysis.  Activity has certainly 
picked up since then, as closings were 160% higher than during the first quarter of 2009.

New Canaan
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1Q10 26 241

4Q09 35 204

3Q09 64 179

2Q09 40 203

1Q09 10 243

$1,719,591 $1,550,000

3Q09 4Q09

$1,500,679 $1,260,000

1Q10

$1,610,417 $1,506,250

1Q09

$2,477,600 $1,587,500

2Q09

$1,603,863 $1,222,500

halstead.com



FIRST QUARTER 2010   4

A sharp reduction in sales of $1 million or more caused the average price to fall 30% over the past year in Norwalk.  
Homes in this category accounted for just 3% of first quarter closings, compared to 10% a year ago.  The 93 closings 
during the quarter were a 37% improvement from a year ago, and time on the market fell 17% to 100 days.

Norwalk
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1Q10 93 100

4Q09 144 96

3Q09 126 103

2Q09 101 100

1Q09 68 120

$520,122 $475,000

3Q09 4Q09

$534,918 $421,500

1Q10

$448,053 $380,000

1Q09

$636,643 $443,750

2Q09

$457,037 $430,000

Unlike most markets, sales of $1 million or more accounted for a greater share of the Stamford area than a year ago.  
These sales comprised 10% of all first quarter transactions, up from just 3% a year ago.  This brought the average price 
up 15% during this time to $657,203.  Despite an increase of 10% in time on the market, the number of sales was 
60% higher than a year ago.

Stamford
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1Q10 96 128

4Q09 155 97

3Q09 157 102

2Q09 110 98

1Q09 60 116

$724,464 $580,000

3Q09 4Q09

$643,954 $570,000

1Q10

$657,203 $550,000

1Q09

$569,163 $561,250

2Q09

$666,978 $552,500
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More than half of all Westport sales in the first quarter were for under $1 million, bringing the median price down 25% to 
$949,900.  A pickup at the high end of the market did keep the decline in the average price to just 9% during this time.  
There were 89% more closings in Westport than during 2009’s first quarter, while homes sold 28% faster than a year ago.

Westport
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1Q10 53 103

4Q09 76 154

3Q09 83 108

2Q09 62 113

1Q09 28 143

$1,464,180 $1,300,000

3Q09 4Q09

$1,524,849 $1,162,000

1Q10

$1,331,805 $949,900

1Q09

$1,457,905 $1,275,000

2Q09

$1,222,373 $930,000

Homes in Wilton sold for a median price of $755,600, 16% more than a year ago.  The average price fell slightly, as the high 
end comprised a smaller share of the market.  The number of sales rose 57% during this time, from 14 in the first quarter 
of 2009, to 22.  

Wilton

Average Sale Price Median Sale Price
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1Q10 22 126

4Q09 34 156

3Q09 47 112

2Q09 41 122

1Q09 14 107

$1,010,102 $857,500

3Q09 4Q09

$941,852 $763,250

1Q10

$777,831 $755,600

1Q09

$812,857 $650,000

2Q09

$819,045 $760,000

halstead.com
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Greenwich
2 Sound View Drive
Greenwich, CT 06830
203.869.8100 

Stamford
1099 High Ridge Road
Stamford, CT 06905
203.329.8801

Darien
671 Boston Post Road
Darien, CT 06820
203.655.1418

New Canaan
183 Elm Street
New Canaan, CT 06840
203.966.7800

Westport
379 Post Road East
Westport, CT 06880
203.221.0666

Wilton
21 River Road
Wilton, CT 06897
203.762.8118

Rowayton
140 Rowayton Avenue
Rowayton, CT 06853
203.655.1418

Eastside
1356 Third Avenue
New York, NY 10075
212.734.0010 

Westside
408 Columbus Avenue
New York, NY 10024
212.769.3000 

Village
831 Broadway
New York, NY 10003
212.253.9300

SoHo
451 West Broadway
New York, NY 10012
212.475.4200

Midtown
770 Lexington Avenue
New York, NY 10065
212.317.7800

Harlem
175 Lenox Avenue
New York, NY 10026
212.381.2570

Brooklyn Heights 
150 Montague Street
Brooklyn, NY 11201
718.613.2000

Boerum Hill Office
495 Atlantic Avenue
Brooklyn, NY 11217
Phone: 718-613-2090

Cobble Hill
162 Court Street
Brooklyn, NY 11201
718.613.2020

Metro New Jersey
79 Hudson Street
Hoboken, NJ 07030
201.478.6700

Riverdale 
3531 Johnson Avenue
Riverdale, NY 10463
718.878.1700

Hudson Valley
526 Warren Street
Hudson, NY 12534
518.828.0181

Development Marketing
831 Broadway
New York, NY 10003
212.253.9300

Investment Sales
770 Lexington Avenue
New York, NY 10065
212.381.3208

Global Services
770 Lexington Avenue
New York, NY 10065
800.765.2692  x6521

Halstead Connecticut, LLC
We are pledged to the letter and spirit of U.S. policy for the achievement of equal housing opportunity throughout 
the Nation. We encourage and support an affirmative advertising and marketing program in which there are no 
barriers to obtaining housing because of race, color, religion, sex, handicap, familial status or national origin.
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